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FOR IMMEDIATE RELEASE: January 15, 2007
“The Windsor Realty Group Hires for Growth”

ATLANTA — The Windsor Realty Group Announces the Hiring of Two

Industry Professionals to its Growth Plans.

Adrienne Rice, formerly of Eastdil Secured and Steven Olson, former Vice President

of H&R Block Mortgage have both joined Windsor in pursuit of real-time real estate.

The Windsor Realty Group, which was established in 1996, is a leader in providing
commercial real estate solutions through customer driven target market real estate,
flawless execution and mutual trust. The company has successfully completed
assignments in office, retail, and industrial markets in over 350 cities across the
country for category leaders such as, Cold Stone Creamery, T-Mobile, BellSouth,
H&R Block, Moe’s Southwest Grill, Bahama Buck’s Original Shaved Ice Company,
Hollywood Tans, Edward Jones Investments, AppleOne Employment Services and
Jason’s Deli. Most of its success has come through it’'s pursuit of real-time real
estate by harnessing the power of process and technology to give clients the
absolute best service and facts to make informed decisions that will achieve the end

result of driving more long-term revenue for every location.

Rice, a University of South Florida graduate is brought on as a senior real estate

consultant. Rice brings both national and local retail and office experience and



knowledge from property management, leasing, commercial brokerage and
investment sales. Most recently, Rice was an Associate with Eastdil Secured, which
in 2006 completed over $91 billion in property sales, financings, equity raises, debt
placement and recapitalizations on behalf of its clients. “Windsor has unlimited
growth potential and | am very excited to be part of such a fast growing and

energetic company” says Rice.

Olson joins Windsor after 25 years of executive experience and leadership as the vice
president of major financial service organizations such as ITT Consumer Financial
Services, TCF Bank and H&R Block. Most recently, Olson lead the efforts for H&R
Block in developing their mortgage company from the ground up growing to 39
branches with volume of $5 billion in 2006. “The opportunity to join Windsor and
help lead the organization through this aggressive growth phase and beyond was a
no-brainer to me. Over the past 25 years, | have learned that | want to work with

good people that do great work and Windsor is a perfect fit” says Olson.

"With the addition of Adrienne, Steve and Brian Curin, past marketing executive for
Cold Stone Creamery and Raving Brands, we are now well positioned to take Windsor
to new national and international markets." explains Dan Wirtz, Founder and
President of The Windsor Realty Group. “In our pursuit of real-time real estate we
have made great strides in perfecting our customer driven target market real estate
program, we are preparing to launch the product side of our business, winning new
national clients and strengthening our ability to build our assets in key
developments. The team is now in place to drive us forward in reaching our goals”

says Wirtz.

About The Windsor Realty Group

Atlanta-based Windsor Realty Group established in 1996, is a leader in providing
commercial real estate solutions through customer driven target market real estate,
flawless execution and mutual trust. The company has successfully completed

assignments in office, retail, and industrial markets in over 350 cities across the



country for some of America’s most well-known brands. Most of its success has
come through it's pursuit of real-time real estate by harnessing the power of process
and technology to give clients the absolute best service and facts to make informed
decisions that achieve the end result of driving more long-term revenue for every

location and minimizing risks along the way.
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